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Disclaimer
This presentation (“Presentation”) is strictly confidential and any disclosure, use, copying and circulation of this Presentation is prohibited without the consent of 7 Digital Group plc (“Company”). Failure to comply with this restriction may
constitute a violation of applicable securities law. This Presentation is being furnished for informational purposes only and does not constitute an offer to sell or the solicitation of an offer to purchase any security, future or other financial
instrument or product. It is not intended to form the basis of an investment decision and has not been verified.
This Presentation is only addressed to and directed at: (i) persons in member states of the European Economic Area (other than the United Kingdom) who are “qualified investors” within the meaning of Article 2(e) of the Prospectus
Regulation (Regulation 2017/1129(EU)) (“Qualified Investors”); (ii) in the United Kingdom, to Qualified Investors who (a) have professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and
Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”) and/or who are high value entities falling within Article 49(2)(a) to (d) of the Order; and (b) to whom it may otherwise lawfully be communicated; and (iii) such other persons as
this Presentation may be lawfully made to under any applicable laws (all such persons in (i), (ii) and (iii) and together being referred to as “Relevant Persons”). By attending the meeting where this Presentation is made and/or accepting a copy
of this Presentation you represent, warrant and agree that you are a Relevant Person.
The information in this Presentation or on which this Presentation is based has been obtained, in part, from sources that the Company believes to be reliable and accurate. However, none of the Company, the Company’s directors, officers,
employees, its shareholders or any of their respective advisors, or any other person has independently verified such information in this Presentation and no representation or warranty, express or implied, is made as to the fairness, accuracy,
completeness or correctness of the information and opinions contained in this Presentation as a whole and no reliance should be placed on such information or opinions. Any opinions, projections, estimates or forecasts contained in this
Presentation constitute a judgement of the Company only and should not be relied upon and are provided as at the date of this Presentation and are subject to change without notice. In giving this Presentation, the Company does not
undertake or agree to any obligation to provide you with access to additional information or to update the Presentation or to correct any inaccuracies or omissions from this Presentation which become apparent. To the extent permitted by
law and regulation, neither the Company, nor any officer, director, employee, adviser or representative of the Company accepts any responsibility or liability whatsoever for any loss, damage or liability howsoever arising, directly or indirectly,
express or implied, contractual, tortious, statutory or otherwise from any use of this Presentation or its contents or otherwise arising in connection therewith. The recipient of this Presentation shall be responsible for conducting its own
investigation and analysis of the information contained or referred to in this Presentation and for evaluating the merits and risks involved in the securities forming the subject matter of this Presentation.
Neither this Presentation nor any copy hereof may be distributed in any other jurisdictions where its distribution may be restricted by law and any persons into whose possession this Presentation comes should inform themselves about, and
observe, any such restrictions.
The content of this Presentation has not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 (“FSMA”). Reliance on this Presentation for the purpose of engaging in any investment
activity may expose an individual to a significant risk of losing all of the property or other assets invested. Any person who is in any doubt about the subject matter to which this Presentation relates should consult a person duly authorised for
the purposes of FSMA who specialises in the acquisition of shares and other securities.
This Presentation contains forward‐looking statements, including but not limited to statements in relation to the Company, its subsidiaries and affiliated companies, and its projects, the future price of, and demand for, phosphates, the
estimation of resources or reserves, and the realisation of resource and reserve estimates, costs of production, capital and exploration expenditures, costs and timing of the development of new deposits, costs and exploration capital of
mining exploration operations, approvals licences and timing of future exploration, requirements for additional capital, governmental regulation operations and operations, and timing and receipt of approvals, licences, test results, and
conversions under applicable mineral legislation. Such statements are generally identifiable by the terminology used, such as “may”, “will”, “could”, “should”, “would”, “anticipate'', “believe'', “intend”, “expect”, “plan”, “estimate”, “budget'',
“outlook'' or other similar wording. By its very nature, such forward‐looking information requires the Company and its directors to make assumptions that may not materialise or that may not be accurate.
Such forward‐looking statements involve known and unknown risks, uncertainties and other important factors beyond the control of the Company and its directors that could cause the actual performance or achievements of the Company
and/or its subsidiaries and/or its affiliated companies to be materially different from any future results, performance or achievements expressed or implied by such forward‐looking statements. Such factors include, but are not limited to:
general business, economic, competitive, political and social uncertainties; the actual results of current exploration activities; conclusions of economic evaluations and studies; changes in project parameters as plans continue to be refined;
future price of, and demand for, phosphates; possible variations of ore grade or recovery rates; failure of plant, equipment or processes to operate as anticipated; accidents, labour disputes and other risks of the mining industry; political
instability, insurrection or war; delays in obtaining governmental approvals or financing or in the completion of development or construction activities.
Furthermore, the forward‐looking information contained in this Presentation is made as at the date of this Presentation and the Company does not accept any obligation to disseminate any updates or revisions to such forward‐looking
statements. All forward‐looking information contained in this Presentation is expressly qualified by this cautionary statement. This Presentation is not intended to be, and should not be construed as, any advice on the merits of, or any
recommendation to any recipient or reader of this Presentation in relation to, the purchase of shares in the Company. Recipients and readers of this Presentation should seek their own independent legal, investment and tax advice as they see
fit. By receiving this Presentation you agree to be bound by the foregoing limitations. If you have received the information in this Presentation and you are not a Relevant Person, you must return it immediately to the Company.
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Key Leadership
Paul Langworthy

Tamir Koch

Chief Executive Officer

Chairman

17 years of experience in Media and Technology.
Previously COO of 7digital. Held various positions in Music
and Broadcast industries at Universal Music Group and
YouView TV (BT/Talk Talk).

President of eMusic.com, Inc., an online music
and audiobooks store and brand founded in 1998.
Founded several successful startups including Orca
Interactive and Dotomi.

Michael Juskiewicz

Samantha Sawyer

Chief Financial Officer

Chief Content Officer

Over 17 years of financial management,
investment banking, capital markets, and
accounting at Merrill Lynch, Nomura and BDO.

Over two decades of leadership with Sony,
Universal Music Group, BBC Worldwide
and music tech companies.
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OUR MISSION IS

To enable innovation and
growth in the music
industry using our leading
global music platform.
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7digital Cloud-Based Scale

80M+

SD and HD TRACKS IN CATALOGUE

99.95%
ONGOING API UPTIME
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1M+

NEW TRACKS INGESTED PER MONTH

45

LIVE CUSTOMERS

82

TERRITORIES SERVED

300K+
LABELS AND PUBLISHERS

3K+

MONTHLY USAGE REPORTS
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Investment Highlights
•

Transformed company operations and achieved operational profitability in Q4 2020, a first in the
company’s history

•

FY 2021 revenues expected to be substantially higher, year-on-year. Operationally profitable for FY 2021

•

Agile, cloud-based platform, positioned to take advantage of industry growth across opportunities in
three key areas:

Social Media
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Home Fitness

Artist Monetisation
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2020 - a Transformational Year
•

Created a lean and focused company

•

Reduced overall costs by 60%

•

Capitalised the business with a £7m funding

•

Retired legacy and low value technology

•

Implemented new finance system for improved financial management and governance

•

Simplified company subsidiary structure from 12 to three operating companies, eliminating associated costs
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Solid Progress in H2 2020
•

Five new contracts, four expansions and eight contract renewals signed to date

•

Significant progress in our three key areas of Social, Home Fitness and Artist Monetisation

•

Social: Signed contract with Triller, the fastest growing social music video app

•

Home Fitness: Fast growing spinning market entrant, Apex Rides in UK

•

Artist Monetisation: eMusic Live launched in August

•

High retention client rate of 93%

•

Clients ramping activity and significant pipeline of deals to deliver growth in revenues

•

Momentum to carry on into 2021
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The Music Industry is Changing
•

Only 5 years ago, music industry revenues were dominated
by music sales and live performances

•

Streaming has displaced download music sales

•

COVID-19 has shut down live performances in 2020 and likely
to continue to restrict them in 2021-2022

•

Listening on social video platforms has outgrown DSP
streaming services

•

Post-pandemic opportunities have fast-tracked new

opportunities and paradigms in both live and streamed music

Sources: 2019 IFPI Global Music Study, PwC World Economic Forum
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Growth Strategy
•

Productising the platform, no bespoke development

•

Utilising new cloud technologies

•

Implemented new marketing strategies for the company

•

Continue to sign and expand B2B music services

•

Focused on enabling growth and innovation in new and emerging post-COVID opportunities such as
Social Media, Home Fitness, and Artist Monetisation
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Social Media
Music is becoming the driving force for growth of UGC social media platforms
•

Tik Tok has shifted the paradigm in how fans discover, share and create music

•

Nine out of 10 social media users follow, post or share music on a regular
basis

•

Growth in music consumption in Social has outstripped subscription
streaming

•

7digital offers its global catalogue, platform scale, rights and reporting to
serve the sizeable and rapidly-growing demand for world-wide social
enterprises

•

Expect to sign two significant deals in 2021 and we will deliver substantial
growth in Social Media revenue in the year.

Sources: Music Watch Study, 2018
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Home Fitness
•

The fitness industry is a $94bn global industry with 183m paying subscribers

•

The success of hardware and digital bundled offerings like Peloton
popularised app-based training

•

COVID-19 closed gyms and accelerated a shift to on-demand online fitness

•

7digital's offering is a total fitness solution that includes a pre-licensed fitness music
catalogue, content delivery, reporting and rightsholder payments, curation and
playback of playlists for recording live classes

•

Positioned to be the dominant music solution provider to the home fitness industry

•

Strong pipeline of established fitness clients and expect to sign circa six deals in the
next 12 months to deliver substantial year-on-year revenue growth in this segment

Sources: The IHRSA Global Report, 2020
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Artist Monetisation
•

Before COVID-19, the live industry was projected to generate $28.8B in revenue in 2020

•

The six-month shutdown is estimated to have cost the industry $10B in sponsorship alone

•

Artists managers and labels are looking for new ways to monetise music consumption
through sponsorships, music and merchandise

7digital launched eMusic Live, the world’s leading commercial platform for
streaming live shows
•

Immersive experiences fully branded for artist, sponsor and venue

•

Revenue through multiple sources: ticket & ticket bundles, VIP
experiences, sponsor, music and merch sales

•

End-to-end tracking of user data and audience remarketing

•

Designed to be complementary to live concerts post-COVID

•

Integrates with leading production streaming companies

•

Built and licensed to service management companies, venues, and
record labels globally

Sources: PwC World Economic Forum, IEG Outlook 2020 Forecasting the Future of the Sponsorship Industry
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Artist Monetisation
7digital launched eMusic Live, the worlds leading commercial platform for
streaming live shows
•

To date, signed world leading international classical music artist
management company HarrisonParrott with a roster of over 300
renowned artists to launch Virtual Circle - the premier classical music
concert streaming hub

•

In addition to HarrisonParrott, signed 9 artists from genres such as
Hip-Hop, Folk, R&B, etc.

•

133 strong international and world-famous artists in the pipeline

•

Expect to stream hundreds of shows in 2021, adding significant
millions to our revenues

•

Increase our content sales from the 7digital catalogue
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Outlook
•

The Company's decisive response to the COVID-19 pandemic and £7m financing during September 2020 has
positioned 7digital to capitalise on significant growth markets

•

Board expects significant year-on-year revenue and operational profits growth in 2021

•

Music consumption is growing exponentially due to well-funded and enterprise businesses using music as a
vital component in their own customer engagement and growth strategies

•

Identified a number of emerging trends for which it has a strong product market fit

•

Board looks to the future with confidence
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Q&A
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Appendix
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Music Platform as a Service
7digital reduces the complexity, cost and time to launch and grow world-class music experiences.

CATALOGUE

ANALYTICS / REPORTING

LICENSING

PLAYLIST / CURATION

MUSIC PLATFORM AS A
SERVICE
RICH METADATA / MATCHING

ROYALTY PAYMENTS

TERRITORY MANAGEMENT

7D INVESTOR PRESENTATION

18

Business Model Shifts from Bespoke to MRR
•

Revenues split ~60/20/20 between Platform Licensing, Creative, Content Sales

•

Licensing gross margin over 90%

•

Platform revenue made of the following fee structures;
•

Set Up Fee (OOR) – an initial access fee to a given catalogue across required territories, plus any
associated initial configuration work

•

Monthly Access Fee (MRR) - a fixed monthly fee based on catalogue size and number of territories

•

Usage – variable fees charged for usage of content within the platform

•

Reporting – variable charges to generate Royalty and usage reports to rightsholders
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